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Selling Your Home With a Clear Plan
Selling your home is more than a transaction - it is a transition. Whether you are upsizing, downsizing,
relocating, or starting your next chapter, this guide walks you through each step so you feel informed, prepared,
and confident.

STEP 1: Understand the Market
Before we list your home, we evaluate:

• Current local market conditions

• Comparable homes recently sold

• Active competition

• Buyer demand and trends

• The current interest-rate environment

WHY THIS MATTERS: Pricing correctly from day one attracts serious buyers and
helps prevent your home from sitting on the market.

STEP 2: Price It Right
Overpricing can cost you more than strategic pricing. A compelling price:

• Creates urgency

• Attracts more qualified buyers

• Helps maximize offer activity

• Protects your negotiating position

We use detailed market data and local expertise to determine a competitive price designed to capture attention.
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STEP 3: Prepare Your Home for Market
First impressions matter - online and in person.

Declutter & Depersonalize
Buyers need room to envision themselves living in the home.

Repairs & Improvements
Focus on the updates that create the strongest presentation:

• Fresh, neutral paint where needed

• Minor repairs and deferred maintenance

• Updated or brighter lighting

• Deep cleaning

• A simple landscaping refresh

Staging
Thoughtful staging helps homes:

• Photograph better

• Feel larger and more functional

• Make a stronger first impression

• Stand out against competing listings

STEP 4: Professional Marketing Strategy
Your home deserves maximum exposure. Our marketing may include:

• Professional photography

• Video walkthroughs or reels

• Social media promotion

• Email marketing

• MLS exposure

• Agent-to-agent networking

• Open houses when appropriate

Today's buyers begin online. We make sure your home stands out before they ever
walk through the door.
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STEP 5: Showings & Open Houses
Tips for successful showings:

• Keep the home clean, comfortable, and light-filled

• Open blinds and curtains

• Remove pets when possible

• Minimize strong scents

• Step out during showings so buyers can speak freely

The easier the home is to show, the more opportunities buyers have to fall in love with it.

STEP 6: Reviewing Offers
Not all offers are equal. We evaluate:

• Offer price

• Financing type - cash or mortgage

• Down payment amount

• Contingencies

• Inspection terms

• Closing timeline

Sometimes the highest offer is not the strongest offer.

STEP 7: Negotiation
This is where experience matters. We negotiate:

• Purchase price

• Repairs or credits

• Closing dates

• Appraisal-related issues

Our goal: protect your equity while keeping the transaction moving forward.
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STEP 8: Inspection & Appraisal
Home Inspection
Buyers may request repairs, credits, or additional information after reviewing their inspection findings. We:

• Review the findings strategically

• Help separate meaningful concerns from minor items

• Negotiate fairly and protect your position

• Keep the transaction moving toward closing

Appraisal
If the home does not appraise at the contract value, we review the available options and negotiate with your
proceeds and goals in mind.

STEP 9: Closing Process
Before closing:

• The title company prepares the closing documents

• The buyer completes a final walkthrough

• Utilities and final responsibilities are coordinated

• The closing statement is reviewed

On closing day:

• You sign the required documents

• Keys are transferred

• Funds are distributed

And just like that - you have successfully sold your home.
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Seller FAQ
How long will it take to sell?
Market conditions, pricing, preparation, and buyer demand all affect the timeline. Homes that are prepared well
and priced correctly are positioned to attract stronger activity.

Should I sell before I buy?
That depends on your financial position, comfort level, timing, and available options. We will create a strategy
tailored to your specific situation.

What costs should I expect?
Potential seller expenses may include:

• Real estate commissions

• Documentary stamp taxes and other applicable transfer charges

• Title-related fees, depending on the contract and local custom

• Attorney fees, if applicable

• Agreed-upon repair credits or seller concessions

You will receive a detailed estimated net sheet so you can understand your projected
proceeds before making decisions.

Ready to Make Your Move?
The right preparation, pricing, and marketing strategy can make the selling process feel far less

overwhelming.

Let's create a plan built around your goals, timing, and bottom line.
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